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Meet The Kink Team (click on image for personal bio)

The Kink Team is recognized as one of the top producing real estate teams in North America and in the industry. Our use of advanced technology, top notch
customer service and attention to detail have helped us create a referral network second to none.

Our system works because we don't just pay lip service to the term team. Our team members, vendors and transaction partners have been carefully selected and
trained in unique and proven Kink Team business processes. When you become a Kink Team client we customize our system to your specific needs and goals.

Buying or selling a property? Contact us today for a free initial consultation. We look forward to hearing from you!
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Diane & Bruce Kink ~ The Kink Team
Keller Williams Realty ~ The Woodlands, Texas

Our Path to Luxury
11-13-09

* Use a Real Estate system - why that's applicable

* Get Proper Training - Luxury Home Marketing Training Course offered by
Laurie Moore-Moore, founder of the Institute for Luxury Home Marketing

* Find and hire talent who know the market you're after

* Build and maintain high-end client relationships — go where there’s money

* Prospect and advertise to the upper tier market

* Keep ego out of the equation — qualify your luxury buyers early — show proof
of funds & make them feel they're getting to see what others can't

« Stay balanced and productive in a SHIFTING market
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The MREA Model says Know Your Numbers
A Financially Successful Client Will....

Marketing — systems — people — NUMBERS

Get very specific on goal setting, budgeting and marketing — upper-end listings
can “eat your lunch” if you're not careful, can get expensive

Know your luxury inventory and history of the properties; who owned, who built it
and who's in it now — Maintain privacy but create “experience” for the clients

Show the clients market data — they are well educated with their money
Be prepared to deal with the handlers / managers / designers / attorneys
Get accountable with a coach — one who knows the luxury market

By the time he was 9 years old, Tiger Woods had five (5) coaches

What you think & review everyday .... your mind will Manifest

Set rewards for goal achievement
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Building Client Relationships Starts
with a Database

: Develop a “Golden” Database (We use Top Producer 8i)

" Use Social Media sites where Luxury Buyers spend time

m Track your clients activity and correspond often

: Be persistent in your efforts, but patient for your results.

: Every member of team responsible for adding names — all year

* JUMP ON!
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Top Producer 8i - Market Snapshot -
A Repetitive Tool
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Platinum Sales Systems - Our Listing “Separator”
The Perfect Combination of High-Tech and High-Touch

Comprehensive == | ONPeely
Integrated
Distinct

Enhancement to Our Current Business Model

$2,550,000

Catys Dot Wi
Approa. 53, Test 7 003

Did NOT Require a Complete Overhaul of Our : N
Marketing System o B - |

Sets Us Apart From Our Competition

,,,,,

Buyers Have All The Information They Need to
Make Faster Decisions — MLS systems are limiting

Sellers Appreciate Our Investment in Showcasing

.....

Their Home - stroke their EGO =
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Platinum Story | Platinum System | Platinum Club | Listing Presentation | Pricing | Order | About Us | Contact

Command the Attention of Affluent Clients With a
Radically Distinct Luxury Home Marketing System
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Get More Information

The Platinum Marketing System Includes:

Platinum Portfolio for Listing Materials Platinum Homesites
Personalized Marketing Presentation Domain Registrations & Hosting
Online Passive Prospecting Unlimited Images & Custom Links

Platinum Marketing Plan
Platinum Ad Writer

Unique Physical & Online Products
* Platinum Portfolio
» Vlirtual Open House Invitations
« Platinum Invitation Jackets
* Multimedia Marketing
Presentation
* Platinum Luxury Listings
 SEO - Best Practices Guidebook
» Syndication

Expands Our Online Presence
* Dozens of Optimized Sites
* Interlinked With Each Other and
Platinum Luxury Listings



Platinum Home sites For Kink Team Listings

Personalized Marketing
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Link to Neighborhood Sites

Documents: Floor Plans,
Surveys, Seller’s Disclosure

THE KINK TEAM




Platinum Member Interface - Easy Entry
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» Convenient Access

« Simple to Use — Easy to Learn

» Add Lifestyle info & More Details

» Unlimited Quality Photos

= ~ <+ Unlimited Data about house
===« Unlimited Links to area

s » Easily Manage Our Listings

| S : « Far more robust than the 500

R Character count on most MLS

(7 7 7
- // (/4 ./ Neserie” 'S )/// Léneem
B o

htinawe “Momber s Choetion

[ v Lamaans Addisss Chasses ] r Homeslles Inventory _nur‘omwulo Bullder
s~
ieen o ! Bty e ¢ e Ty Gy UG M Farwren eremeim Ack a2 ek Agerraster
GNADAIENE YO 3% Change onine PE. LORC KRAQES 13 ¥ 0 D px
. vil\a & ) CheTk Yo W LAl whatele 4 potos and wicewhon vl et wh i rrpoe
¢ Mzrreaits o et
® Agent & Service - =D
" - oot Area Information
THE Kink TEAM = e o P sedd e
LIS Aaiii A 208 e Seant o ol ' My Acsount
anse . - " W A el v TR
TR Decavird ek




Cast a Wider Net With An Integrated Online Strategy

THE KINK Team -
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Platinum Homesites



Visit Platinum Sales Systems ... at NAR

Visit Booth # 727
Platinum Sales Systems
www. YouDeservePlatinum.com

Free Posting of Your High End Listings on
www.PlatinumLuxuryListings.com

Free Platinum Homesites
for Two of Your
Luxury Listings

THE KINK TEAM
i World Class Real Estate Service
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Market Your Brand — Farm for New Upper-tier Clients

REAL ESTATE

(el

281.364.4828

281.300.4714 fax: 281.863.1943

email: Listings@TheKink Team.com
web: www. TheKinkTeam.com

Tha Kink Team ~ Kelier Wiliams Realty
B111 Ashiana Way, The Woodiands, TX 77382

. VLU

f2ch Ot ndgpemanty Ownag and dpaniag

PRESOATED

PURLBHERS, NG

Cantors Frume Publsbers, 67 N Vigh B #2103 Wertington 00 4006

INSIDE

Market Review
Fage 2

Coloring Contest
Fagal!l

Homes For §
Fogal2

Your

How to Benefit from
Today’s Housing Market

by Brenda Spicring
Landing Tree.com

The news = fllad with headfines
sheut the stste of soday's housing mar
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shout whether now i a good time to
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For sceme, it hes ogensd up new oppecta-
nitiex. The Natiosal Asociation ¢
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That means moee bomes Bave hecome
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1f you have goad cmdit end your
finances are solid, theee are 2o other
ways yoa may be abls to benefit from
{oday’s bousing market

L. Lower interest rutes

Today's long-temm fixad mos
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10 Freddie Mac. L monthly sverage nee
3 fixed-rale modgage in

2 Cluny Court - $2,275,000

CuSTOM HOME IN CARLTON WOODS! Striking the perfect balance of scale,
palette & textures this breathtaking home &s nestied in the heart of The
Woodlands premier gated community of Carlton Woods. Nearfy 7300 sf of
mmpressive features & upgrades Notable features indode: incredible lime-
stone floors, custom paint techniques. paneled study, mosaic tile accents,
game room & sepasate media room up. Resort style huge yard offerng a hux-
wrious pool/'spa, soothing water features & 3 tier fountain, cutdoor kitchen &

Sepermher 2007 was 638 percent. That
mpans 10 743 peroent len yei
nusly in Sepiember 1997 sod

rae morgage (ARM), the et Fed

raie cut also cased 3 dop
linkad to the prme leadiag rate. And
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3. Wider selection of properties

Today's |arper invenory of Somes for
s2' means mone propesties 1 choose
from. & gl means home buyess can
afford 10 be moee discriminating sod
take the tme 1o find 3 bome with all of
the featnres they = locking for

4. Sades incentives

The wesker housing macke! bas

multiple seating areas.

WE ARE ONE OF THE TOP KELLER WILLIAMS TEAMS IN THE NATION!
Let the Expertise and Experience of THE KINK TEAM get you READY ~ SET ~ SOLD!
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offering incentives e lune bayers. In
offesing price dis-

20 peroent or com-
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u whike, Hut owning o bome aad build-
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Be creative with your marketing materials
.
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Rop 30 of 78.000 Kefler WiliGrms Agents Workdwide

p 10 agerts n Houston (Hogwion Buress Jourmal) > o

Bryar Seic & Bsider Gupmaantaton 281-364-4828
THEKINKTEAM.COM

KELLEA WILUAMS o s m—— edge poolspa by TX Pools features multiple water falls & in-ground spa controls.

Sell Lifestyle and tell a story — Messaging is critical - Romance the property!




Use Aerial Shots
Photo selection and Quality
is CRITICAL
Wide-Angle is Imperative!!




Hold VIP Parties Develop High Impact Emails

The mindset of the Luxury
Buyer is About The Experience
What did current owner LOVE

about the house??

PLEASE
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Market Your Brand - Web - Social Media - Direct Mail
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Market to “Top Agents” in your Town
Know who are the movers & shakers in the
luxury arena and send materials direct
Meet & network with them - Call often
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Build Secondary Websites
For Your Luxury Properties |i== | 7 'ioliw
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THEe KINK TEAM
Internet Marketing Exposure

Your
Listing
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Institute for Luxury Home Marketing KW Luxury Homes
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Craig’s List
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Horse/Lake Sites

WSJ.com
NYTimes.com
Dupont Registry
Rob Report

Woodlands Online




Putting It All Together

You have to study and hang out around the luxury level clientele
What about this luxury property makes it different than others
The best follow rituals every day without fail ~ learn from them
Remember — it is activity then results not activity without results

You are not more than five (5) years away from being a leader in your
market if you plan and hold yourself accountable

Don’t be afraid of where accountability will / can lead you
Meet and Network with Luxury high-end Realtors
Become the Luxury Specialist of Choice in Your Area
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